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Sales Director 

NordicNeuroLab is searching for a Sales Director to lead our sales force. As a manufacturer and supplier of 
advanced medical technology our customers are hospitals and research institutions world-wide. Sales 
personnel are located throughout our main markets in the US, Europe and Asia. In addition to a direct sales 
team, NordicNeuroLab also sell via distributors and partners. The Sales Director’s main responsibility is to make 
sure that the company fulfills sales targets. 
 
Tasks: 

• Ensure that the direct sales team and our distributors reach sales targets. 
• Develop and evaluate sales plans. 
• Continuously monitor sales performance and provide coaching/ support where necessary. 
• Perform regular visits to customers together with sales personnel to understand market 

characteristics and behavior of sales representative. 
• Set budget, price policies and sales objectives in cooperation with the CFO. 
• Responsible for updating and maintaining pricelists in cooperation with CFO and sales personnel.  
• Plan, identify and participate in international conferences and workshops. 
• Enable sales personnel and distributors/partners to perform beyond expectations. 
• Responsible for promoting usage of the company’s CRM tool and make sure it stays relevant. 
• Responsible for developing and maintaining incentive systems in cooperation with the CFO. 
• Ensure that sales and marketing operations are aligned with the company strategy. 
• Maintain procedures related to sales processes. 
• Reports to CEO. 

 
Qualifications: 

- BA or master’s degree in marketing, business, biomedical engineering or other relevant education. 
- Minimum 5 years’ experience from B2B sales, preferably within the healthcare sector. 
- Passionate about B2B sales, sales techniques and sales coaching. 
- Energetic, enthusiastic, structured and trustworthy with the ability to think strategically. 
- English fluency written and verbal, in addition, German and French language skills will be beneficial.  

 
The position is located at NordicNeuroLab’s headquarter in Bergen, Norway. The position requires frequent 
international travel.  
 
For any questions or to apply for the position, please send your application letter and CV as soon as possible 
to thomas@nordicneurolab.com  Mark your email “Sales Director”.  
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